 SEQ CHAPTER \h \r 1
One of the following questions will be on the exam
1.  Decisions in business and negotiations may involve consideration of what is ethical, legal, good for self-interests, and/or practical.  Focus on ethical considerations and discuss (a) major “unethical” tactics that an individual might use in a negotiation, and (b) major reasons for resorting to such unethical tactics.

2.  Pick either the Utilitarianism or Universalism ethical system.  For your chosen system, describe the basic principles it advocates for making an ethical decision, and discuss some of the problems of that system.
3.  Critique the thesis that successful use of unethical tactics will help a negotiator achieve his/her short-term goals, but will damage both her/his reputation and long-term relationship with the other party.

As I mentioned in class, the exam will be essay questions.  There will be 5, including one of the ethics questions above, and you will answer any 4.  The other four questions will be composed from the web readings I assigned.  There will not be any questions on the cases or BSG.  An example Q: “Describe the product life model (could be any of the other major models) and discuss how it can be helpful in strategic management.”  The PPs highlight what I considered particularly important from the readings.  I would review the web pieces together with the PPs and any notes you made.  You will have 70 minutes for four questions, so I’ll be expecting more than brief answers.  I will give more points for an in-depth answer than for a short, general answer.

